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   9 Water Artisans of the Year
The verdict is in! Our editor, Jordan Morris, performs the "big 

reveal" once again. Check out which projects and artisans wowed 
our judging panel and won the 2017 pond season.

   21  Aquatic Authorities
Our all-new "Supreme Stream Court" handpicked this year's 
winners from more than 50 project entries. The competencies 
of our judges covered the spectrum of the water-gardening 
industry, and we at POND Trade were honored to work with 
such a reputable group of evaluators.

  23  Honorable Mentions 
No decision was unanimous in any of this year's five categories 

— best pondless, best large scale, best under $15k, most artistic 
and best waterfall. See what we mean with these profile snapshots of 
this year's incredibly impressive runners-up.

DEPARTMENTS

COLUMNS

  6  Upcoming Events
70  Trade News
72  Marketplace
73  Advertisers’ Index

  7  Publisher’s Perspective

FEATURES

 29  The Foundation of Why  
Christopher Bell takes a big-picture look at the pond 
construction industry — not focusing on the "how-to" or best 
methods of building a pond, but instead on the broader question 
of why pond-builders do what they do. His introspective view 
includes a gallery of his and his colleagues' stunning work.

 34  Catch the Rainbow
If you have an eye for color and an appreciation for koi, this 
is the article for you. Ellen Kloubec discusses the vibrant 
appearance of Nishikigoi and explains how each type got its 
name according to their Japanese roots. She also recounts a 
brief history of the variety, adding a little color to how koi ponds 
became so eye-catching in the first place.

  40   Over and Out
Every business owner has his or her own story about how they 
started their company and why they do what they do, day in 
and day out. But when you're ready to sell your company, what 
do you do to ensure you get the kind of return you deserve? Just 
ask Steve Shinholser, who is currently in the process of selling 
his company, Premier Ponds. 
 

 46  An Eye for an Iris
It's often called the "true aquatic plant." Let Chad Harris take 
you on a tour of the popular pond staple, which surprisingly can 
be just as versatile as it is beautiful. Don't let its beauty intimidate 
you — irises can thrive in more locations than you may think.   

 52   The Endangered Sanctuary 
Kent Wallace is a regular POND Trade contributor, typically 
detailing his consulting and advisory services for his clients' 
pond builds. He tells a bit of a different story in this issue, when 
he actually took part in a one-of-a-kind build to create an airlift 
system for an endangered species, the Pahrump poolfish.

 
58   Achoo! 

"Gin-clear water" is something that all pond owners can get 
behind (... some more than others). Rick Smith relies on the 
K.I.S.S. principle to achieve this level of crystal clearness and 
rehab ailing ponds that can't seem to clear up on their own. Use 
his Diagnostic Punch List to massacre the murkiness in any pond.

LANGUAGE OF KOI

9
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POND CONSTRUCTION

29

58
46
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March 3 - 4
Koi Club of San Diego
30th Annual Koi Show
Del Mar Fairgrounds
Del Mar, California
www.koiclubofsandiego.com

March 9 - 11
The Central Florida Koi & Goldfish Show
Avanti Palms Resort Hotel
Orlando, Florida
www.cfks.org 

June 26 - 28
SuperZoo 2017
Mandalay Bay Convention Center
Las Vegas, Nevada
www.superzoo.org

August 14-16
IGC Show
Navy Pier Festival Hall
Chicago, Illinois
www.igcshow.com

August 22 - 26
Pondemonium
Q Center 
St. Charles, Illinois
www.pondemonium.com

September 5 - 6
Atlantic Professional Conference
Bertram Inn & Conference Center 
Cleveland, Ohio
atlanticwatergardens.com/apc-adc-program

September 13 - 16
IWGS Symposium
San Angelo Visitors Center Complex 
San Angelo, Texas
www.iwgs.org

October 17 - 19
Hardscapes / GIE+EXPO 2018
Exposition Center
Louisville, Kentucky
www.gie-expo.com
www.hardscapena.com

October 31 - November 2
International Pool | Spa | Patio Expo
Mandalay Bay Convention Center
Las Vegas, Nevada
www.poolspapatio.com

Upcoming Events

Are you attending an event that you think 
others should know about? Are you  
hosting an event and want more people to 
come? Send event info to 
llgelles@pondtrademag.com.

I think you will, too. Our Water Artisans of the Year issue 
is quickly becoming one of my favorite issues of the year. 
It blows me away to see all the talent out there. I get the 

honor of reviewing and sorting out all the submissions so the 
judges can evaluate them without knowing the identities of 

the artisans. In a word, you guys are 
GOOD. 

We had a few bumps in the contest 
this year. We upped the degree of diffi-
culty by allowing only one category 
submission per project. However, you 
guys turned the tables on us, making 
the evaluation process a little tougher for 
our judges. Specifically, the results for a 
couple of the categories were incred-
ibly close. The core competencies of our 
judges were especially diverse this year, 
and this led to a wide range of opinions, 

assessments and votes. That is to say, the panel had a lot to love 
about many of this year's entries. That led to some pretty interesting 
results, with just one or two votes separating the winner from the 
runner-up in a couple of the categories. 

We've designated most of this issue to the contest, so turn the 
next few pages to meet the winners, runners-up and judges. We'd 
like to thank this year's judging panel for doing a solid, nonpartisan 
job of choosing the second winner's circle of  Water Artisans of the 
Year. It isn't easy ranking waterscape projects based on aesthetics 
alone, without any knowledge of the builder, the project location 
or the materials used in the build. But that's the way we designed 
it — our goal here is to serve as a fair, level playing field for all 
pond contractors, regardless of the size of their business' bottom 
line or their brand affiliations. What do you think about this year's 
winners? Take to our website comment section, or drop us a line 
with your feedback.

This issue isn't all about the contest, though. This is our largest 
issue ever, and we're jam-packed as always with relevant material to 
help you enhance your business. Flip over to pg. 58 to find Rick 
Smith's tried-and-true tips for diagnosing a cloudy, unbalanced or 
otherwise ailing pond. We've also got a great article from Steve 
Shinholser of Premier Ponds on pg. 40 with some valuable advice 
on how to value and sell your business. Why so valuable, you ask?  
Steve actually used some of these very strategies to successfully orga-
nize the sale of his own business. 

Happy 2018 Pond Season to all of you — and happy 
PONDering!

March/April 2018

WHOLESALE DRIFTWOOD!
Decorative driftwood stumps & logs.  Each piece is  
hand-selected for its uniqueness and natural beauty! 

Our “water cured” driftwood will long outlast pieces 
pulled from the woods!

Large selection at our Wernersville PA showroom.  
We deliver nationwide!

Call 717-821-9682 or  
email Stanley@SignaturePondandPatio.com 

for pics and pricing.

www.unitedaquatics.com

USA IMPORTER OF THESE
POPULAR EUROPEAN BRANDS

United Aquatics, LLC • 230 North Maple Avenue, B1 #338
Marlton, NJ 08053 • 856-985-9339

mailto:Stanley@SignaturePondandPatio.com
https://unitedaquatics.com/
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Water Artisans

by Jordan Morris, 
Editor, POND Trade magazine

It is often said that a sequel never quite lives up to the hype of 
the original. 

However, as you turn the next few pages, we suspect you’ll 
agree with us in disagreeing with this common rule — maybe 
just this once. There's no question that our second annual Water 
Artisans of the Year contest packs just as much pizzazz, wonder-
ment and showmanship as last year’s inaugural contest. Overall, 
this year’s competition, which honors the top projects of the 2017 
pond season, blew our expectations out of the water, so to speak. 

We pored over more than 50 project submissions in five distinct 
categories and presented them to the all-new independent judging 
panel, composed of three of last year’s winners and four other 

heavy-hitters around the industry. (Meet the judges on pg. 21!) We 
presented them with photos and specifications for each project; no 
brand names, locations or contractors’ identities were revealed. 

In the end, although there were a couple of close calls, one 
clear winner emerged in each of this year’s categories, with four 
new faces and one repeat winner. The best waterfall and best 
pondless categories returned from last year, and we mixed it up 
with three new categories — best large scale, best under $15,000 
and most artistic.

Like last year, a donation to the Wounded Warrior Project was 
required with each submission. Thanks to you, we were proud to 
make a $1,375 donation to this reputable charity for disabled veterans.

Enough formalities! It’s time to reveal the most impressive 
pond and water-gardening projects from the 2017 season — and 
the artisans who crafted them. a

Water Artisans of the Year
Our second annual contest winners raise the bar

Beautifully simple water gardening

© 2018 by Rolf C. Hagen Inc. Laguna is a registered trademark of Rolf C. Hagen Inc. 

To learn more, contact our Dealer Support Team at 800-353-3444  
or email us at newcustomers@rchagen.com

mailto:newcustomers@rchangen.com
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Winner
Best Pondless

Most homeowners would see a sharp vertical ledge with 
a 30-foot drop on their property as a safety hazard or, at 
the very least, wasted real estate. But when Tom Dieck, 
owner of and chief designer for TRD Designs, arrived on 
the scene, he saw it as a prime artistic opportunity.

“It was a perfect scenario to work some of our 
magic,” Dieck said.

The transformation of this home’s backyard in Rye, 
New York eliminates every trace of the once jagged, 
uneven section of underutilized landscape. In fact, the 
new towering waterfall, which can be admired from 
every room in the house, looks as though it has always 
originated at the back of the property. Newly installed 
pathways, stone stairways and an outdoor spa and 
pavilion lure the family outside at all hours of the day.

Dieck and his team installed two variable-speed 
pumps behind 18,000 pounds of boulders, carrying the 
water flow over multiple drops and into a subtle spill-
way at the bottom of the feature. At night, a carefully 
designed LED system illuminates the network of streams, 
creating a mesmerizing orchestra of sights and sounds.

Tom Dieck has more than 31 years of professional 
experience and serves as the owner and chief designer 
for TRD Designs. His background includes a degree in 
landscape development from the State University of New 
York at Cobleskill and experience working in the green 
industry field since 1980. He is also a two-time Extreme 
Makeover Home Edition lead designer and a Master 
Certified Aquascape Contractor.

Tom Dieck
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Winner
Best Large Scale

When a customer contacted Fitz’s Fish Ponds about rehabilitating an 
eyesore on his property — a troublesome, leaky, overgrown pond with a 
fallen tree in the middle of it — Brian Fitzsimmons and his team took a 
different approach. Instead of dispatching a few employees for cleanup duty, 
Fitzsimmons and Mike Hall, his design and construction manager, saw a 
blank canvas begging for their attention.

“The challenge was to use the existing layout and keep the feel of the beau-
tiful forest behind it,” Fitzsimmons said.

After cleaning out the old pond, saving the fish, repairing the drainage 
issues and christening the new pond with a shiny new liner, it was time for 
the moss rock boulders —  50 tons of them, to be exact — to bring the multi-
level waterfall system to life. The team preserved and reinforced the existing 
bridges in the landscape, maintaining a natural look for the pondscape. 

A customized filtration system for this 30,000-gallon pond, complete 
with a gravel-suction grid and external pressure filter, preserves a safe, clean, 
sustainable habitat for the fish that call it home — and new bragging rights 
for the happy homeowner.

Fitz’s Fish Ponds aims to bring beauty and serenity to the backyard in the form 
of water features. Owner Brian Fitzsimmons built his first pond at age 13 
in his parents’ backyard while they were away on vacation. In 2008, he started 
Fitz's Fish Ponds and has been growing the company ever since. Ponds, water-
falls, pondless waterfalls, water gardens — you name it, they can do it. Fitz’s 
Fish Ponds is based in Central New Jersey, also providing service to customers in 
New York and Pennsylvania.

Brian Fitzsimmons
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Winner
Under 15k

The central philosophy of our contest is to showcase 
the talents of independent water-feature contractors in 
an open, unbiased forum. We added this category as 
a special nod to the smaller projects out there, because 
not all works of art come with a hefty price tag.

This outdoor patio overhaul by C.E. Pontz Sons is 
living proof that not all stunning pondscapes have to 
cost an arm and a leg. Lead designer Bobby Kenyon 
and his team created a luxe, private sitting area atop 
685 sq. ft. of Belgard Lafitt pavers, set under a majes-
tic cedar pergola for the enjoyment of this new pond-
less waterfall and meandering 16-foot stream.

Low-voltage LED landscape lighting gives this 
new living space around-the-clock character for the 
enjoyment of the moving water and freshly edged 
and mulched landscape beds. The team even hid the 
air conditioning unit and generator behind a 4-foot 
privacy panel to create the perfect aesthetic feel. A 
25-foot Rosetta Belvedere retaining wall beautifully 
accents this stunning, full-package backyard make-
over (without the full price tag).

C.E. Pontz Sons of Lancaster, Pennsylvania, is an 
outdoor living expert, with some of the most creative 
and well-trained employees in the landscape and 
outdoor living industries. Bobby Kenyon is the 
creative-solutions guru. He has over a decade of 
experience in the landscape and water-garden indus-
tries. The company prides itself on being different 
— not an everyday, run-of-the mill, cookie-cutter land-
scaper. “Where art meets nature” is their tag line.

Bobby Kenyon
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Winner
Most Artistic

This new category created an extra level of difficulty for this year’s contest. 
After all, artistry is a product of talent — not necessarily effort — and serves 
as an x-factor that is either inherently present in a work of art, or it is absent.

This 6-by-8-foot pond embedded in a backyard patio achieves a harmonious 
level of balance that marries the formal with the naturalistic. Tim Wood and 
his company, Aquatic Edge Pond & Landscape Solutions, the first and only two-
time winner of our Water Artisans of the Year contest, integrated a heavy dose 
of stacked slate and just enough weathered limestone boulders to add a natural 
twist to this formal hardscape. 

“We love the way the monotone, dark-purple slate contrasts with the earthy 
tones and texture of the weathered limestone,” Wood said.

All plumbing and filtration components — including a 3,000-gph pump, 
jet line and bog filter — are completely hidden from sight, making it seem as 
though the modest waterfall and pond predate the surrounding concrete patio 
and retaining wall. Planted moss and succulents surround the tranquil water-
scape, enhancing the balance of formality and natural beauty.

Tim Wood is a Master Certified Aquascape Contractor and the owner of Aquatic 
Edge Pond & Landscape Solutions, a full-service design, repair and installation 
company in Greensburg, Pennsylvania. He is the first two-time Water Artisans of the 
Year winner and has an industrywide reputation for building natural-looking water 
features. When he’s not on the job, he frequently finds himself participating with local 
organizations focused on the management of lakes and ponds.

Tim Wood
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Winner
Best  

Waterfall

pondtrademag.com18 POND Trade Magazine 

Building a larger-than-life water feature 
for a high-profile client can be a tall order, 
especially when the client is longtime pond 
owner and koi aficionado. It took 75 tons 
of granite boulders, multiple change orders 
and a lot of creative fortitude to construct this 
towering landmark in a lakeside retirement 
community already known for its variety of 
waterscapes.

Jason Heller, the project’s head contrac-
tor and owner of Neptune Water Gardens in 
Omaha, Nebraska, was tasked with carefully 
integrating this complex system of waterfalls 
into the existing landscape, all while satisfying 

his client’s high expectations and trying to stay 
within the original budget. He attributes his 
success in this project to the customer’s willing-
ness to lend him a broad creative license.

“We were able to control the design and 
look of the entire space, not just the water 
feature portion,” Heller said. 

An advanced filtration system, which 
includes two asynchronous pumps, a 
Mag-Drive pump and natural plants, works 
in harmony to create a wall of aquatic sound 
and a private oasis for the customer, who 
retires here nightly to relax, clear his mind 
and feed his koi.

Jason Heller, a land and 
waterscape designer, is the owner 
of Neptune's Water Gardens. Jason 
has a degree in horticulture from 
the University of Nebraska and has 
been in the water-garden industry 
for more than 20 years. A Master 
Certified Aquascape Contractor, he 
often shares his extensive knowledge 
of the industry at nursery events and 
with student groups. He is a contribu-
tor to the Backyard Farmer program 
on NET Nebraska television.

Jason Heller
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Dean Pepito

Mike  Gannon

Eric Triplett
Jamie Beyer

Brian Buchholtz

James Allison

John Adams
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by Jordan Morris, 
Editor, POND Trade magazine

When Jason Lenox of Pond Inc. of Illinois 
first conceived of the Water Artisans of 
the Year contest on the POND Trade 

Facebook page back in 2016, we took to the idea 
instantly, jumping at the chance to provide an inde-
pendent, level playing field for contractors in the pond 
and water-gardening industry. 

Our inaugural panel was a “Dream Team” of 
industry leaders — a lineup that seemed impos-
sible to beat. However, we decided to mix things 
up in the sophomore year of the contest, allowing 
last year’s judges to enter this year’s contest if they 
wished, and putting some of last year’s winners in 

the hot seat to serve as judges. 
Like last year, POND Trade staff compiled all 

the submissions and removed product information, 
contractors’ names and other identifying factors. 
A brief description and up to four photos of each 
project were presented to our seven judges, who 
ranked their top three choices in each category. 
We tallied the results and featured each category’s 
winner and runner-up in this issue. Employees of 
POND Trade magazine with knowledge of contes-
tants’ identities did not cast votes in the process.

We'd like to thank the industry elite who hand-
picked the Water Artisans of the Year of the 2017 
pond season. Here's a little more about them.

John Adams took home last year’s award for 
best waterfall after his pondless feature at an animal 

The Judges

Our  
'Supreme 
Stream 
Court’  
reconvenes

C E L E B R A T I N G  3 0  Y E A R S  I N  B U S I N E S S

n e w  l o o k .  s a m e  g r e a t  p r o d u c t s .

www.ATLANTICWATERGARDENS.com

ATLANTIC WATER GARDENS

P. 330-274-8317   |   F. 330-274-8790
E. info@atlanticwatergardens.com

COME SEE US AT THE 2018 WATER  
GARDEN EXPO IN SHAWNEE, OK.

VISIT OUR WEBSITE TO SEE ALL 2018  NEW PRODUCTS

NEW FOR 2018
WATERWALLS

•  Horizontal oriented spillway simplifies 
the construction of water walls and 
weeping walls

•  Revolutionary concept of spillway as  
a decorative focal point eliminates  
the need for valances

•  316 stainless steel construction  
ensures durability under even the 
harshest conditions

•  Bottom inlet accommodates  
wood-framed or masonry walls with 
facades up to 1½" thick

•   Moduler design allows for waterwalls  
of any width in 24" increments with 
seamless waterflow

CAD Drawings are now available 
at CADdetails.com. Sign up for a 
FREE account today!

http://www.atlanticwatergardens.com
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For a dealer near you, and more details on our products:
              www.aquameds.com

AquaMeds
®

Specially formulated to treat tough salt resistant parasites.
The most effective Malachite Green (chloride) & Formalin product on the market and here’s why:

• Formulated with malachite green chloride, (not the more toxic oxalate salt) and formalin (MG&F)

• Very safe for treating costia, chilodonella, ich, oodinium and fungal infections

• Safe to use on “scaleless” koi

• Will not set back your pond filter

• Can be used in water temperatures as low as 50°(F), this allows you to treat when 
temperatures are cooler in the spring and fall

• Less toxic to koi and goldfish than any other MG&F product on the market

• Shipped NON-HAZMAT legally anywhere in the US

• Costs less than any other MG&F product on the market!!

Now here’s the best part! 
TERMINATE has a much shorter treatment period than other MG&F treatments on the market.  
Treat for 3 days and you’re done, as compared to 9 days of most MG&F products.

NOTE: Do not use salt or any medicated treatments when treating your pond  
with TERMINATE

•
 
One gallon treats 12,800 gallons three times

•  32 ounces treats 3,200 gallons three times

TM

New HPH.indd   1 1/19/18   2:42 PM

by Jordan Morris, 
Editor, POND Trade magazine

Like last year, there were no blowout victories 
in any of our five categories. If anything, the 
staff here at POND Trade had to triple-

check our math when compiling the final tallies 
from the judges. We even raised the level of diffi-
culty a bit this year and allowed only one category 
entry for each project. This required all applicants 
to be more careful and deliberate about how they 
approached the contest. 

The runners-up in each category are listed 
on the following pages. If the level of artistry 

displayed by our finalists is any indication, the 
2018 pond season is going to be an even tougher 
playing field when it comes to showcasing the 
pond and water-garden industry’s “best of the 
best.” So, start saving your notes and photos of 
your most jaw-dropping projects, because we will 
start accepting entries for the 2018 contest early 
this fall. Do you have what it takes to be a Water 
Artisan of the Year? 

We’d like to thank everyone who participated 
in this year’s contest and their financial contribu-
tions to the Wounded Warrior Project. We at 
POND Trade are proud to support such a talented 
field of professionals. a  

Honorable Mentions
These runners-up still made quite a splash

WHOLESALE ONLY to trade-related retailers…
we do NOT sell directly to YOUR customers.

Wholesale 
Distributors of 

Water Gardening 
Products 

For Over 20 Years!

www.discountpond.com
Discount pond supplies

1-800-979-0999 • sales@discountpond.com
PO Box 129 • Lebanon, Virginia 24266

3 Year 
Warranty

AirMax Ecosystems

Pre-Grown Water Lily Display

BEST

SELLER

DEMAND THE BRAND

• Fully Stocked Warehouse

• Most orders shipped within 24 hrs

• Competitive Pricing

• Nationwide Shipping

• Knowledgeable Staff to Help You

NEW!

FISH FOOD

INOCHI
I N C O R P O R A T E D

Made in the USA

DISCOUNT POND SUPPLIES, INC.

Order ONLINE

Anytime!

www.discountpond.com2018

Wholesale Distributors of Water Gardening Products

P.O. Box 129 ~ Lebanon, VA 24266

(800) 979-0999

sales@discountpond.com

NEW 2018 CATALOG

NOW AVAILABLE

ON REQUEST!

Runners-Up
rescue farm wowed his customer and 
our judges. The owner of Modern 
Design Aquascaping, John has been in 
the industry for more than 20 years, 
building ponds and water features in 
Tennessee and 10 other states. 

Brian Buchholtz’s koi pond, 
stream and waterfalls won most natu-
ralistic in last year’s contest. He is the 
founder and owner of PondWorks, a 
water-feature construction company 
based in Pottstown, Pennsylvania, 
and brings more than 25 years of 
experience in design and consulting 
to this year’s panel.

Dean Pipito’s majestic golf course 
waterscape, which included crash-
ing waterfalls and a 450-foot river, 
won best overall in last year’s contest. 
His company, Aquatica, is one of the 
largest waterscape firms in the United 
States. Pipito brings more than 25 
years of experience and a keen eye for 
artistic design to the panel.

James Allison joins the court from 
across the pond as an aquatic biologist 
who has been involved in the water-
gardening trade for more than 30 years. 
He currently heads Water Garden 
Solutions in the United Kingdom.

Jamie Beyer is one of the Midwest’s 
leading experts on fish and wildlife 
biology. His consulting and installation 
business, Midwest Waterscapes, designs, 
builds and installs water gardens, foun-
tains and ponds. He also teaches classes 
on the subject and takes pride in helping 
do-it-yourselfers do it the right way.

Mike Gannon is a lifelong pond 
enthusiast and fish keeper. He started 
Full Service Aquatics in 1995 after 
working as a fish dealer and a stint at the 
New York Aquarium. Gannon also hosts 
The Pond Hunter Radio Broadcast, 
which can be found on iTunes.

Eric Triplett is the owner and 
operator of The Pond Digger 
Waterscape Design & Construction 
Company and the creator of Helix Life 
Support Pond Filtration Systems. He 
is a regular guest speaker at industry 
seminars and events and was inducted 
into the Green Industry Hall of Fame 
in 2015. a  

http://www.discountpond.com
http://www.aquameds.com
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His customer envisioned a fountain on the 
lanai, but when Reed and his team arrived on 
the scene, they saw so much more. It didn’t take 
much effort to convince the customer to expand 
the view of this sitting area, adding multiple 
water features — including a spillway center-
piece — at varying heights and volumes.

Runner-up
Best Pondless
Kelby Reed
Earthscapes Garden Room

www.earthscapesgardenroom.comRunner-up
Best Under $15k

Max Taylor
Magnolia Ponds & Water Gardens
www.magnoliaponds.com

Believe it or not, this yard was once a relatively flat landscape. 
When Taylor and his team were called to the scene, they built up 
the grade before they dug down to create a natural-looking slope. 
The soothing sounds of flowing water now reverberate 
throughout the property. Birds love splashing in 
the stream, providing hours of endless entertain-
ment for the customer.

“Bring on the elevation!” begged Bunting, after he and his team of flatlanders worked their 
creative magic on this rare hill in lower Delaware’s Rehobeth Beach. Laboring through the 
extreme heat in July, they converted an unsightly mud pit into an elegant crashing waterfall, 
now the only one of its kind in the nearby region.

Runner-up
Best Waterfall
Ryan Bunting
Big Boulder Pond Company
www.bigboulderpondcompany.com

Day or night, this iconic backyard monument captures the 
eye of all passers-by. A huge ecosystem pond and large-scale pond-
less waterfall share the spotlight, as more than 135 feet of water-
falls and streams culminate into a 5-foot presentation drop to 
the pool and house.

Runner-up
Best Large Scale

Tom Dieck
TRD Designs
www.landscape4life.com

https://magnoliaponds.com/
http://landscape4life.com/
https://www.earthscapesgardenroom.com/
http://bigboulderpondcompany.com/
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A granite-lined backyard pond transforms 
this home’s outdoor ambience. From a comfort-
able perch on the flagstone sitting wall, one can 
admire koi dashing around the boulder bubbler 
and along the deep, slow-moving stream adorned 
with whimsical bronze fountains. Weathered 
limestone ledges mimic the naturally eroded 
waterfalls found throughout the nearby region.

Runner-up
Most Artistic
Jason Heller
Neptune’s Water Gardens

www.neptuneswatergardens.com

1.800.788.8547 • www.netherlandbulb.com • contactus@netherlandbulb.com

Whether you have a retail store or do installations exclusively, we have solutions for both. From 
pre-planned assortments to customizable solutions, we can help take the guess work out of 
assembling a healthy balanced mix. Contact us for a catalog or to schedule a salesman visit.

The gold standard in aquatic plant excellence. 
Plants grown in our new state of the art facility 
by growers with over 60 years of experience.

We have an extensive selection of plants ready 
to plant or market.
• Marginals
• Water Lilies
• Lotus
• Floaters & Oxygenators
• Combination Planters

https://www.netherlandbulb.com/
http://www.neptuneswatergardens.com/
http://www.dwiwater.com/
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Pond Construction

by Christopher Bell, 
Bell Ponds, Plants and Patios

It’s simple, right? Dig a hole and fill it with water. 
But beyond that, I’ve found that there are very few 
things installers can agree upon when it comes to 

pond construction. 

Dinner of Champions
It was October 2017 when I found myself eating 

dinner next to Lora Lee Gelles at the beautiful Bear 
Creek Mountain Resort in Lehigh Valley, Pennsylvania. 
The resort was hosting the 2017 Your Pond Farm 
Trade Show, and many of the pond industry’s best and 
brightest were in attendance — award-winning install-
ers and koi experts alike. Many of the industry’s leading 
manufacturers featured awesome displays of the latest 
products and services. 

That night at dinner, we found ourselves at a huge 
table surrounded by quite a few of these industry 
leaders. If there ever was a pond-builder hall of fame, 
most of these people easily would be first-ballot recipi-
ents — arguably some of the best in the world. 

So, when the publisher of POND Trade magazine 
looked over at me and asked for my thoughts on writing 
an article, I kind of laughed at myself and thought, 
“Why me?” Looking around the table at the faces of 
some of the best of the best, I thought, “How could I 
possibly explain how to construct a pond half as well as 
they could? I’m still learning things from them.” 

Specifically, I was still learning what it takes to get to 

the next level and discovering ways to expand continu-
ing education. What could I offer on this subject that 
would be useful to others? Perhaps my unusual way of 
calculating stone could prove useful, or maybe I could 
outline the basics of hydrostatic pressure on raised 
ponds, which many installers often overlook. 

The fact was that there were already plenty of 

books, videos and articles on the subject, and many of 
the methods vary. Seated around me that night were 
some of the actual faces and names in those videos 
and articles, each with slightly different approaches 
to their installations. The point is, not everyone has 

The Foundation of WHY
An artist's perspective  
on how to build a pond

Opposite page: Here you see two completely different designs, both with some interesting challenges. Building caves for fish to act as 
natural hiding spaces from predators (top left) is often among the details you don't immediately see, but they can be just as important 
as the details you do see — like in the strategic placement of rock (top right) for the ultimate crashing waterfalls (bottom). My client 
and friend, Wayne Bradby of Chesapeake, Virginia, took these photos of me at work on a successful project that we are both proud of.

This enchanting waterfall photo is coutesy of Frank Fink of Living 
Artscapes Inc. It's not hard to see his work is all heart. He is one 
with nature, and his emotion is easily seen in his work.
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AGRICULTURAL CONTAINMENT SOLUTIONS

CONTAIN 
The strongest liners available

COVER 
Green houses and hay covers

CONSERVE  
OUR promise of quality  
YOUR assurance of containment

Large factory fabricated panels 
up to 150,000 sq. ft. in a single piece

www.BTLLiners.com – (541) 447-0712 – info@btlliners.com
Our RPEL30 has a 

20 year exposed warranty

the same “how-to” approach, but that 
does not always determine the quality 
of the project. There are many possi-
ble variables and methods to meet a 
customer’s needs, but not all apply or 
work equally for everyone. Although 
“how to” is obviously important, it is 
not the key to building great ponds and 
water features. To do that, one must 
not only know the physical “how” part, 
but more importantly, they should also 
understand the foundation on which 
great ponds are built — the mental 
aspect of why we build. What separates 
the best from the rest? 

An Artistic Approach
My passion for ponds did not set 

in until later in life. Though I started 
working in the industry at an early 
age, all my energy went toward my 
love for art. That is when I learned 
the importance of “why I do” versus 
“how or what I do.” I started sketch-
ing and drawing at age seven. At age 
11, I discovered painting. By age 17, I 

was taking college courses and selling 
my work in shows up and down the 
East Coast. At 19, I signed with my 
first art dealer, a small but successful 
gallery out of New York City. Europe 
was soon to become within focus as I 
signed with a dealer out of southern 
France after a two-month backpacking 
trip just a few years later. During that 
time, I was doing four shows a month 
and had sold more than 100 paintings. 
I was living the dream. 

When I started, I painted because I 
loved it. The art was good, and good art 
speaks to a person — it’s not just about 
the colors or the size of the canvas. I can 
teach anyone how to paint, but I can’t 
simply teach how to create art. Once I 
began to paint for other reasons — like 
money or recognition — the quality 
of art suffered. I could paint for days, 
but without the “why” aspect, I could 
not produce art. Once it became about 
what I produced, it was no longer art. 
The name on the brush did not matter, 
and soon the signature at the bottom 

did not resemble art.
With pond-supply manufactur-

ers offering the latest and greatest 
in new products and technology, 
and with the thousands of videos, 
books and articles readily available, 

almost anyone can at the very least 
stumble their way into a function-
ing pond. Entire systems are sold in 
kits to remove much of the thinking 
process. Thus, I believe it’s not just 
about how to build a pond or even 

Above and right: Rex McCaskill of Pond Professors Inc., is the Jedi Master of stone 
placement. When it comes to personal study guides, referencing his work should be a 
requirement. I'm blessed that he lives close enough for us to work on builds together. 
Bottom left: Jerry Romano and his team at Liquid Designz take on some of the most 
unique challenges, but they constantly exceed expectations. When it comes to thinking 
outside the box, I can think of no one better. This is brilliant execution of what might be 
a nightmare project for most. Bottom right: Dan Put has a rare eye that allows him to 
see every detail of the end product before the first line is marked. Some of my overall 
favorite designs have come from his Michigan-based team at Puts Ponds & Gardens.

Here's a close-up of a beautiful, bubbling, triple-urn water 
feature, complete with complementary lighting, which we 
completed for a customer in Yorktown, Virginia.

http://www.btlliners.com
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what products we use. Let’s face it — there 
are many companies that make great pond 
and water-feature products. 

Moreover, some methods will vary 
simply due to the need to meet specific 
requirements and restrictions dictated by 
the customer or a particular region. For 
example, in my area, we are surrounded 
by beaches, wetlands, lakes and rivers. 
This provides a natural habitat for preda-
tory animals that are naturally designed for 
hunting fish. On many installs, it is neces-
sary to build caves below the water surface 
to provide safe areas for the koi. This means 
we must rock our ponds. In contrast, many 
other areas of the country do not have the 
same requirement — instead, they have 
other challenging issues to overcome.

The Common Denominator
In the days and weeks following the 

trade show, I struggled with how to write 
this article. I personally get tips, insight and 
inspiration from many people who were at 
the table that night. How might one of them 
approach it? I even considered calling a few 
of these guys and asking for their thoughts. 
Or, perhaps I could interview them, asking 
a series of the same old debatable questions? 

Then it hit me! I realized what all those 
pond powerhouses had in common that 
made them widely recognized for being 
so good. The best may use a multitude 
of various styles, methods and an array of 
products, but they all have one thing in 

common: a true love and passion for the 
work they do. It’s not just a job; it’s an art. 
It says something about them. A great pond 
is not determined by how much money was 
made, or how large the feature is. It starts 
with an understanding of why it’s being 
built in the first place. When you believe in 
what you do, it adds value to life. When it 
becomes less about stone and size and more 
about something personal, you leave a part 
of yourself in the build, and it becomes art. 

The customer never sees everything 
underneath the final product — the pumps, 
the liner and everything else. In the end, 
it’s the art and beauty of the install. Our 
customers and our competitors only see the 
end result. We all want to see that “wow” 
from our clients and colleagues alike, and 
the best achieve the “wow” by starting with 
a foundation of “why.” 

Personally, I have much to learn 
and improve on when it comes to pond 
construction. I am, however, in love with 
my work, and that passion drives me to 
deliver my best on every install. Although I 
have more than 27 years of experience in the 
field, I am not afraid to make mistakes or 
ask for advice. I try to remind myself of the 
famous quote by Michelangelo he made in 
his 80s: “I am only just learning the ABCs 
of my profession.” The best in our indus-
try approach life and work with that same 
humility. They share their years of wisdom 
with each other. There is a genuine, shared 
passion for what they do. If you want to 

About the Author
Christopher Bell is an award-

winning water feature 
and natural stone wall 
artisan. He is the owner 
and operator of Bell 
Ponds, Plants and Patios, 
with more than 27 years 
in the field. He loves that 
after so many years, there is still so 
much to learn. Through the love of his 
children (“The Bell Tribe”) and fiancee, 
and with support from Yorktown 
Garden Market and Eastridge Lawns 
and Landscapes, his company is 
unique in its ability to provide complete 
home transformations. He believes that 
with unity comes strength, and through 
that belief, he consistently seeks the 
wisdom of the best in the field. His 
passion fuels him as an artisan in the 
field to not only showcase his talents, 
but also to leave a positive mark on 
this world.

learn how to build ponds, you must first 
ask yourself why you are building one in the 
first place. In the end, the true lasting value 
will not be found in the money spent, what 
kind of pump was used or how many koi are 
in the pond. The long-term return comes 
from positive lifestyle changes and the joy 
found in the work we do. It all starts with 
the foundation of why. a

Jason Lenox of Ponds Inc. of Illinois is always a phone call away. He not only contributed to this article, but he also designed the Bell Ponds logo. Jason is a very gifted  
artist, as is his brother Tony. Some of the best In the industry regularly dedicate their time to help their colleagues better themselves, and Jason is tops on that list. Industry Leading Products

Largest Selection of Pond Liner:
     - Lifeguard EPDM - Lifetime Warranty
     - Poly Guard - Factory Welded up to 2 Acres

Ignite Landscaping Lighting
Commercial Grade Landscape 
& Pond Lighting

Outstanding Customer Service
     Passionate, knowledgeable sales and customer 
     service team with experience and expertise.

     - Contractor Training Programs
     - Retail Store Merchandising
     - Design Build Consultation

Making A Difference

Making A Difference for You

Buy $4,000 worth of Lighting & Spillway products and get a free display!
Product & Display Offer

$1,200 value, free with qualifying order 

Profit Opportunities for the 2018 Season

LandShark 
External Pumps™

Anjon
Pro Falls™

Anjon
Big Frog Pumps™

Big Frog
Tuff Tank™

LifeLine Air Pump™
Air Compressors

Anjon
Floating Fountains

Pumps That Last!
     - Big Frog Pumps - Less than 1% Return-Rate
     - Monsoon Pumps - Durable and Efficient

Professional Pond Kits
Everything You Need to Create 
a Stunning Water Feature

Uniquely Tailored Programs
     We have unique programs to meet the needs 
     of distributors, retailers, and contractors.
          - Healthy Margins
          - Fast and Free Shipping
          - No Drop-Ship Fees

 

Spark Landscape Lighting Sales in Your Showroom 
or at the Home Show with Ignite Landscape Lighting!

www.anjonmfg.com
Connect with a Sales Manager

800-553-5605 | sales@anjonponds.com
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2 Day
Shipping Request a
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Catch the Rainbow
Nishikigoi bring a splash of color to the pond

by Ellen Kloubec, 
Kloubec Koi Farms

The pond build is complete! Water parameters 
are in check, and oxygen levels are adequate. 
Congratulations — you’ve created the ideal 

pond environment for your customer. The next step is 
to introduce koi into the pond because, after all, koi 
are the highlight of the water garden experience. They 
really are living jewels. 

Just like gemstones, koi come in many colors. Some 
pond owners want only one color of fish in their pond. 
They love the aesthetically perfect image that monochro-
matic, single-colored fish provide. A pond that has just 
one variety of koi, such as Platinum Ogon (solid-white, 
metallic koi) is very striking. Other pond owners prefer 
a full color palette, desiring every color of the rainbow in 
their backyard water feature. 

Deciding which koi colors look best in a body of water 
is solely up to the owner. Each pond is unique, and every 
koi is unique as well. No selection is right, and no selec-
tion is wrong. The most important factor to consider is to 
obtain beautiful and healthy koi for your customer’s pond. 

Color Combinations
When we look at a rainbow in the sky, we see a 

blend of colors: red, yellow, green and blue. Some 
koi variety names incorporate the Japanese word for 
a particular color, plus goi, which means carp. One 
example is the solid, nonmetallic red koi called Benigoi. 
Beni is the word for the color red. Nonmetallic yellow 
koi are Kigoi — ki means yellow. And green koi, which 
are quite rare, are Midorigoi. Midori — you guessed 
it — is the term for the color green.

There are significantly more varieties, types and 
colors of koi than those mentioned here. You can read 

about many more on the 
Kloubec Koi Farm website: 
www.k loubecko i . com/
ellens-koi-education/.

Yamabuki Ogon: A 
“Pot-o-Gold”

Yamabuki Ogon means 
“yellow-gold” in Japanese. 
This variety is favored by 
many koi hobbyists for 
its brilliant golden-metal-
lic skin with luster. This 
gentle variety can grow 
quite large and usually has 
a well-rounded, volumi-
nous shape, producing an 
imposing presence in the 
pond. It should be blemish-
free and have a consistent 
yellow color from nose to 
tail. A solid-colored metal-
lic koi, the Yamabuki Ogon 
is easily visible even in pond 
water with less-than-desir-
able clarity. Often times, 
Yamabuki can be easily 
trained to eat from the hand 
of its owner, just like the 
nonmetallic yellow Kigoi. 

From Drab to Fab 
Approximately 1,000 

years ago, the ordinary, 

common black carp was 
raised by farmers as a food 
source in Europe, Japan, 
China and Korea. The fish 
were plain in color and 
known as Magoi. These 
brown or black, drab-
colored carp were depicted 
in many works of art and 
pottery in ancient times. 
The transformation of 
Magoi into our cherished 
living jewels began in the 
1800s. Natural muta-
tions occurred in the 
offspring, and a few fish 
emerged displaying addi-
tional pigment — mainly 
spots of red color. The rice 
farmers separated those rare 
specimens with irregulari-
ties and began producing 
colored carp. 

The bland, common 
carp, Cyprinus carpio, 
has undergone countless 
transformations over many 
years of selective breeding 
to become the fabulously 
colored koi of today. Our 
finned friends that are kept 
for personal enjoyment and 
hobby were painstakingly 
bred and nurtured hundreds 

RED  
Benigoi (ben-e-goy), orange-red

YELLOW  
Kigoi (key-goy), solid yellow

GREEN  
Midorigoi (mid-or-e-goy), solid 

green (most commonly found with  
Doitsu scales)

BLUE  
Shusui (shoe-swe), blue with red 

below the lateral lines (always  
Doitsu-scaled)

Ai
Aka
Beni
Cha
Gin
Hi
Ki
Kin
Midori
Shiro
Sumi

(eye)
(ah kah)
(ben knee)
(chah)
(geen)
(he)
(key)
(keen)
(mid or ee)
(she row)
(sue me)

Indigo Blue
Red
Strong Red
Brown
Silver
Red markings
Yellow
Gold
Green
White
Black

Glossary of Koi Colors

ē
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of years ago. Those dedicated Japanese 
farmers became the first koi breeders. 

In the early 1900s, the innovative 
breeders in Japan crossed a German 
carp with their highly-prized colored 
carp. Those breeding efforts resulted 
in early versions of the Doitsu (scale-
less) types we are familiar with these 
days. Other breeding methods and 
the introduction of different fish have 
produced multiple-colored koi and 
variations such as metallic skin (Ogon), 
ginrin scales (sparkly diamond) and the 

long, graceful, exaggerated fins of the 
Hirenaga (butterfly koi). 

We are thankful for the tireless and 
devoted efforts of the early Asian koi 
breeders of yesteryear. Without their 
foresight, the common black carp might 
not have evolved into the beautiful, 
colorful gems of today. Additionally, we 
owe the success of the koi industry to 
these insightful breeders. If not for their 
intrigue and commitment, keeping a 
piece of the rainbow in our backyards 
might have never been possible. a

Yamabuki Ogon (left) are judged in the Hikari Muji class due to their shining metallic skin. Yellow fish add a splash of sunshine to the pond. Hand-feeding your 
koi (right) is a great way to introduce newcomers to the joy of a backyard pond. This is our ever-popular “Yellow Sub,” a Kigoi.

About the Author
Ellen Kloubec and 

her husband Myron began 
their aquaculture business 
in 1981, and their farm 
consists of 80 acres of 
mud ponds. Together with their son Nick, 
they raise and supply healthy and hardy 
koi to wholesale customers throughout the 
USA and Canada. Ellen loves all things 
koi. www.kloubeckoi.com

Amidst the crowd of ordinary pumps, one stands apart as exceptional— 
Nitto Kohki LA Series blowers provide unparalleled performance for 
koi pond and water garden applications. This is why they’re the 
professional choice:

They last longer, especially in hot, humid climates.
Nitto Kohki aerators have one moving part per piston. Properly installed 
and maintained, they have an expected service life of 6+ years.

They run quieter, supporting the natural design of ponds.
Listened to a diaphragm pump lately? In contrast, linear-piston LA 
aerators have about as much ambient noise as a light ballast.

Their cost-of-ownership is lower.
LA Series blowers consume far less energy— have only 50-60% 
of the line current requirements of diaphragm pumps.

Nitto Kohki aerators better leverage filtration capability, increase the fish 
handling capability of existing ponds, and minimize the risk to valuable 
koi collections. They’re the best selection when building a new pond – as 
well as when you’re looking to add quality and reliability to your existing 
pond. When it comes to selecting the best, it’s as simple as 1-2-3.

Call 800 843 6336, e-mail info@NittoKohki.com, or visit 
NittoKohki.com for more on LA Series blowers.

WHY NOT PUMP 
PERFORMANCE
THAT STANDS OUT 
FROM THE CROWD?

http://www.nittokohki.com
http://www.microbelift.com


Pond Aeration

As one of the country’s largest 
manufacturers of diffused 
aeration systems, EasyPro has 
the products and the experience 
to help you with nearly any 
aeration project. From oil 
fracking ponds to wastewater 
lagoons to backyard recreational 
ponds to formal water gardens, 
we have solutions for a huge 
range of applications. 

Contact us to help you select the 
proper system.

TH Series Pumps
•	 Energy	efficient	choice	 
for	ponds,	waterfalls,	 
fountains	and	formal	
features

•	Great	for	continuous	 
duty	applications

•	 3100	-	6000	gph

•	 Four	models:	115v	or	
230	volt

•	 Stainless	steel	pump

•	 Two	year	warranty

Every Pond Needs  
A Little Boost

Seasonal Boost Package

Need some coverage for your pond or garden? 
The Deluxe Pond Cover Tent is the answer.

Simple two person assembly, 
sets up in minutes!
Keeping leaves or critters out of your 
pond or garden can be tricky. Not 
anymore! The Deluxe Pond Cover 
Tent is easy to assemble and provides 
protection for fish and plants.

Available in three sizes 8' x 10', 10' x 
14' and 13' x 17', these netting tents 
are larger than other common pond 
covers.

Unit Includes
Tent body, set of poles, 12 stakes, 
storage bag and instructions

Features
• Complete pond or garden protection 

from leaves and unwanted pests
• Extra sturdy fiber glass poles with 

larger diameter than competitor 
models

• Strong 3/8" nylon UV resistant mesh 
will last for years and is fine enough 
to keep out small debris

• Netting is securely held to frame by 
full length sleeves rather than cheap 
plastic clips

• Full 12" wide band around the  
bottom with adjustable tie down 
loops for extra strength and durability

800-448-3873 EASYPRO.COM

New aeration kits provide some 
Koi Loving Care for your pond
KLC compressors combine outstanding 
performance with great value!
Supplying adequate oxygen levels and 
circulation during hot summer months or 
de-icing during freezing months is critical 
for pond and fish care. Four new aeration 
kits will provide these benefits to water 
gardens and koi ponds up to 30,000 gallons. 
Complete kits include KLC compressor with 
6' power cord, rubber membrane diffuser(s) 
and Quick Sink weighted tubing.

Compressor Features:
• Dual linear diaphragm design  

provides maximum air output 

• Five models from 1.3 to 4.9  
cfm capabilities

• Quiet, energy efficient operation  
for just pennies per day

• CUL and UL listed for outdoor use

• Three year warranty

Visit our new website at  
www.easypro.com

Responsive site launched in  
January 2018 with upgrades for  

ease of use across multiple devices.

New Website Launch

Now  
with  

Zipper!

800-448-3873
www.easypro.com
info@easypro.com

This Seasonal Boost Package includes a ‘One-
Two’ punch for Spring pond maintenance in 
one convenient, retail-friendly box.

Liquid — The liquid Seasonal Boost cold 
weather bacteria helps clear pond water of 
organic debris as water temperatures are still 
below 55ºF to as low as 38ºF. 

Dry — Easy-to-apply 
water soluble packets 
contain billions of 
enzyme producing 
bacteria to help 
breakdown leaves, 
sludge and other  
debris on the bottom  
of a pond.

Lake Aeration

A E R AT I O N  S Y S T E M S

Now with self-
weighted diffusers

Contact us to find a 
distributor near you!

Reliability You  
Can Count On

Give us a call or  
visit our website 
to request your 
2018 catalogs

2018 Catalogs

Available in pint or 
quart sizes packages 

with dry packets of 
bacteria, Seasonal Boost 

packages contain easy  
to follow instructions.

http://www.easypro.com
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Over and Out
Selling your company requires a  

strong exit stragegy

Exit Strategy

by Steve Shinholser, 
Premier Ponds

Many of us who own a business have dreamed of 
selling it one day and living the dream of retire-
ment. Most of us have very little idea how to make 

this dream come true. Usually this only happens with a well 
thought-out plan. Yes, you need a real plan that will work in 
the real world. Read on to learn how this process works — and  
yes, it does work. 

Is your company sellable?
I was speaking with a 25-year-old business owner recently, 

and I asked him what his ultimate goal in business was. He 
replied, “I want to sell my company one day.” I asked, “For 
how much would you sell it to me right now?” He replied, 
“$200,000 to $300,000.”

So, I continued. “Let’s say I give you $300,000 for your 
company, and you plan to introduce your company to me, the 
new owner, tomorrow morning. On the way to this introduc-
tion, you get hit by a bus. So now, I’m all by myself in front 
of my new company. Am I going to have a joyous day, or is it 
going to be the most hellish day of my life?”

“You are going to have the worst day of your life!” he 
answered.

My reply was simple. “You don’t have a company to sell, 
then. You have a job — and a lousy one at that. You told me 
a few minutes ago that you could not even commit to a lunch, 
because you are flying around like Superman all day, saving 
your employees and your company from drowning.” Does this 
sound familiar to you?

Look at your company like an investment 
Suppose I have $300,000 to invest. I could invest it in 

many ways, but let’s just focus on two options: either I buy 
your company, or I buy stock in Apple Inc.

If I buy your company, my life will likely turn into a living 
hell if you are not there with me to help put out all the fires. 
If I want to quit and get out, how will I ever get my money 
back? I probably never will, unless I find a bigger fool than I to 
purchase the company. My investment in your company will 
most likely be my biggest nightmare.

If I buy Apple stock, I don’t have any work or time 
constraints whatsoever. I can get out of this investment any 
time and get my money back with a few clicks of a mouse. This 
investment may be up or down (and lately it’s been way up), 
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but it requires little effort on my part, and 
my investment is extremely liquid.

The bottom line is, when you go to 
sell your company, you must ask your-
self, “Would I want to buy this company 
without me here to run it?”

Properly Valuing Your Company
Of course, there are many ways to evaluate 

your company, but let’s focus on two of them.
First, calculate three times your average 

net earnings over the previous three years 
of business. For example, let’s say you have 

an average net profit of 
$100,000 over each of 
the last three years. So, 
your business is worth 
about $300,000.

Second, calculate 
your annual gross 

sales. If your company has gross 
sales of $500,000, then that’s your sales 
price.

A couple of notes on this: there is a 
direct relationship between net profit 
and gross annual sales when calculating 
your company value. The higher your net 
profit, the more your company is worth. 
For instance, if you have $1 million in 
gross annual sales but only $100,000 in 
net profit, your company is worth closer 
to $300,000 than $1 million. Also, both 
methods are only a starting point for 
discussing the value of your company. 
For instance, the more your company can 
operate without you, the more it will be 
worth to a future buyer.

So, the more your company is set up 
like a franchise (like McDonald’s) and can 
operate with anyone at the helm, the more 
appealing your company will be to sell.

How do I find a buyer?
I have bought and sold several compa-

nies, and it’s not an easy process. It takes 
time and planning to do it right. In fact, 
this is so daunting of a process that most 
small-business owners just shut down 
their companies and walk away.

According to Alpine Business Brokers, 
“Reliable sources report that approxi-
mately 20 percent of small businesses are 
for sale at any one time. Only about 20 to 
25 percent of these will actually sell.” 

In translation, the clear majority of all 
businesses do not sell. 

However, there are three viable strate-
gies for most business owners to consider 
when they’re in a position to sell.

1. Hire a business broker to sell your 
company for you.

This is a relatively easy option, but 
sellers beware. Business brokers are 
in it for the commission of the sale. I 
have hired a few in my past, and I have 
found that they usually have their own 
best interest at heart — not yours. I 
once owned a high-end hair salon that a 
broker sold for $15,000 — the amount of 
inventory on the shelves. My partner and 
I had invested $250,000. All of it was lost 
because the business needed a capable 
full-time owner, and the broker simply 
took the first deal that was offered. My 
partner and I were so frustrated with the 
business that we were OK with walking 
away and taking our losses.

2. Find an existing business to buy 
you out.

This strategy requires homework, 
luck and timing. You will need to find a 
similar or complementary business that 
can monetize your company. Usually 
they will require you, the owner, to 
stay on for a year or two to help with 
the transition. They will often protect 
their investment by tying the future 
performance of your company into the 
purchase price. Basically, they want to 
make certain that the company they 
are buying is exactly what you have 
represented to them. In other words, if 
you sell someone a car with a hidden 
mechanical problem, they will find out, 
and you’ll have to make it right. You 
need to be open and honest, or someone 
will get hurt in this scenario.

3. Produce your own buyer from 
inside your company.

This is the strategy I am currently 
using to sell Premier Ponds. It has 
been 10 years in the making. You must 
make certain that the next generation 
of owners has the right stuff to run the 
company and buy you out. There are a 
couple of ways to sell your company to 
current employees.

First, they can hand you the money, 
and you’re done. This is extremely rare. 
After all, if they had access to that kind 
of money, chances are they could simply 
start their own business. They will need 
to know that they are better off buying 
your business than starting their own. 
Numbers don’t lie; people do.

Second, you can present them with an 
“earn-out.” Basically, you lend them the 
money plus interest to buy you out. The 
trick here is to properly value the sale of 
your company so they can pay you back 
as agreed. Again, you must work out the 
numbers with them. All of you must know 
that given a reasonable assumption of 
future earnings, they can both pay you back 
and feed their families at the same time. 
The last thing you want is for the deal to 
go bad. You must calculate a fair price that 
is achievable for everyone involved.

You must be willing to sell or buy your 
company at the same price. It is crucial that 
you create a win-win scenario. You will 
need an accurate accounting of your past 
business to show the new owner that the 

This check is for 20  
percent of my share of Premier Ponds.

Bassinger Fisheries
Koi & Goldfish Farm

Healthiest Koi and Goldfish 
in the USA!

     ● 100% Ulcer Free Farm
     ● 100% Virus Free Farm
     ●  No New Fish Introduced in 17 years

100% Satisfaction Guarantee

Rated Best All Around  
American Koi 

by International Koi Judge
     ● Brilliant Colors
     ● Stunning Patterns
     ●  Great Selection of Different Koi  
      and Butterfly Koi

www.BassingerKoiFarm.com
817-366-1746

325-728-4237 Fax
thekoiman@sbcglobal.net

New Customer Special!

(on first $500 order)

One of two locations

Visit our new website at:

50%off

Steve's Timeline for Selling Premier Ponds

September 2001: I started Premier Ponds. My goal was twofold: to make $1,000 
per day and to build a company that would be sellable in the future.
2007: I hired Mike and Andrew and told them about my plans for my company. 
“Either I sell to my kids or find someone like you to buy it,” I said.
September 2011: I mapped out an exact exit strategy with my accountant, which 
included valuation, how to structure the buyout and how to execute the plan.
2014: All four of my kids declined to purchase any part of my company (after multiple 
attempts), so I started serious talks with Mike and Andrew about the exact details of my 
exit strategy.
January 2016: I sold 30 percent to Andrew and 30 percent to Mike.
January 2018: I sold an additional 20 percent to Andrew.
Currently: I have a three-year contract to help run Premier Ponds until January 2021. 
At that point, I will sell my last 20 percent to Mike or Andrew.
January 2021: Start living the dream by waking up every day and having the free-
dom to do what I want to do — not what I have to do!
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deal is doable. You do not want to sell your 
company on a wing and a prayer.

How many years should it take 
to pay the owner back? 

In other words, how many years would 
you want to work to pay back the owner 
of a business you purchased? Usually the 
answer is between three and seven years. I 
think that when you try to set a price to sell 
your company, you need to put yourself in 
the buyer’s shoes. Would you take the same 
deal that you are offering?

It takes time and an accurate set of 
numbers to properly structure a buyout. I 
recently read a memo from my accountant 
dated September 2011 outlining the exact 
buyout deal that I’m currently executing. A 
written, executable and realistic plan is para-
mount. Start that today.

What happens if it goes 
downhill?

A lawyer will be necessary to draw up 

the proper paperwork, legally execute a 
binding contract and spell out any reper-
cussions if things go south following the 
sale. 

Here are a few what-if questions that 
you will need to know the answers to in 
advance.

What if the new owner becomes inca-
pacitated or passes away?

What if the new owner needs to leave 
the business for honorable or inevitable 
reasons?

What if the new owner leaves the 
business for less-than-honorable reasons? 

What if they don’t or can’t pay you 
back as scheduled?

What if you want back into the 
business?

How do you resolve conflicts?
A good lawyer will have the answers to 

these questions and more. It’s an absolute 
must to do it the right way. This is no 
time to go cheap. You are talking about 
the lives of others, as well as your own 
retirement. a

About the Author
Steve Shinholser has been 

in the aquatics industry for more 
than 35 years, but he grew up in 

the water. After 
graduating from 
the University of 
Maryland, where 
he was on a 
diving scholar-
ship, he started 
a pool manage-

ment company. After selling the 
pool management company 15 
years later, he searched for his 
new passion. He tried his hand at 
ponds and finished his first project 
on September 12, 2001. Sitting 
outside with the homeowner next to 
the pond was such a moving experi-
ence that he realized this would be 
his new passion.  
steve@premierponds.com
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by Chad Harris, 
Mt. Pleasant Iris Farm

Whether natural or man-made, there 
are many different water-garden 
irises that can grow in and around 

your pond. Iris laevigata is related to many of 
the water-loving irises found in the laevigatae 
series. This series includes irises found across 
the world: the United States’ two natives (Iris 
virginica and Iris versicolor), Europe’s yellow-
flag Iris pseudacorus, Asia’s Iris maackii and 
Iris ensata, better known as the Japanese iris. 
Iris laevigata, well known in Japan as kakit-
subata and in China as yan-zi-hua, is found 
native in northern Japan and across eastern 
Asia to Siberia’s Lake Baikal, where it was 
initially found around 1770 by botanist P.S. 
Pallas. It must be noted, though, that written 
poems naming this iris in Japan date back to 
760 A.D. Due to its native temperature ranges, 
this iris can be grown throughout USDA zones 
3 to 9 with little care.

How to Plant Them
Many of the water-loving irises are 

marginal plants and need special siting, with 
their roots reaching water and crowns growing 
above the water line. If the crown is below the 
water line with a heavy winter freeze, major 
loss may be experienced due to suffocation. 
Iris laevigata, however, is more versatile and 
able to grow at the edge of a natural pond 
both above the water line and slightly deeper, 
to the point of being totally submerged. This 

trait lends itself to being an excellent candi-
date for a container-grown plant slightly 
submerged in a man-made pond. The smaller 
stature of Iris laevigata also lends itself to be 
grown in a container; however, a minimum 

of 3 to 5 gallons should be used. This will 
reduce need for transplanting to every three 
or four years; plus, this adds stability to the 
container, keeping it from tipping over. In a 
natural pond, transplanting may not be neces-
sary while the plant finds its own space during 
naturalization. I have grown Iris laevigata 
‘Semperflorens’ at our natural pond for more 
than 20 years with no extra care aside from 
weeding grasses and ferns from the crown.

Many have said that the bloom season of 
irises is too short. However, the nature of Iris 
laevigata — sending up several blooms per bud, 
blooming one at a time and lasting three days 
each — will usually find the plant blooming for 
three to four weeks. I am also finding with my 

A profile  
of the 'true aquatic iris'

IrisAn Eye for an 

Three-fall flower form of  
Iris laevigata 'Violet Constellation'

47POND Trade Magazine March/April 201846 pondtrademag.comPOND Trade Magazine 

Iris Versatility

Six-fall flower form 
of 'Lakeside Ghost'



breeding program that different strains bloom earlier and later, so 
you can help extend the season by growing two or more varietals. 
An even larger extension of the bloom season can be made by 
adding its cousins, Iris ensata and a new hybrid ‘Pseudata,’ to your 
mix of plantings, as they bloom a full month later.

Parts of the Iris
The basic flower form of Iris laevigata is the same for others 

in the iris family, with multiples of three standards, falls and 
style arms with crests. The easy way to remember the parts of an 
iris flower are to think, “standing standards,” “falling falls” and 
“your coat of style arms with the family crests at your heart.”

Flower parts can be changed up with some irises, most 
notably with Iris laevigata and Iris ensata, by converting the 
standards into a second layering of falls, thus making a double 
flower with no standards and six falls. The bloom of Iris laevi-

Top left: "Irises at Yatsuhashi (Eight Bridges)" by Ogata Korin. Top right: 
Handsome foliage protrudes from this mature plant. Left: A variety of 
containers grow Iris laevigata — notice the double-potting. Bottom left: 
'Semperflorens' naturalize on the shore of our pond. Bottom right: The 
parts of an iris flower are straightforward and easy to recognize.

gata can be 4 to 6 inches across, making 
for a magnificent display close and far. 
Colors are limited to alba-white, red-violet 
and blue-violet, and they can be found 
in all shades, from deep-royals to pastels. 
The many different dotted patterns mixed 
with the various shades make for an almost 
unlimited array of colors and patterns.

While the plant is remarkable in bloom, 
we also need to direct our attention to the 
plant as a whole. In my garden talks, I have 
a saying: “The bloom to the plant is like 
icing on a cake.” The plant is the founda-
tion. It needs to have strength and look 
good throughout the growing season. The 
bloom is a bonus. The unique, soft, lime-
green foliage of Iris laevigata is very hand-
some. The natural arching fountain forms 
at 1 to 2 feet tall, and individual blades of 
the foliage form at 2 to 3 inches across, 
making this plant a real standout for the 
water garden.

Tips & Tricks
Site this plant in full sun to partial shade. 

In a natural pond, plant at the water’s edge 
and let it find its own depth. In the man-
made pond, an elevated container may 
be used. At first, it is advisable to start the 
newly acquired plants with the rhizome 
above the water line to prevent rotting. After 
new growth and roots start to anchor, the 
container may be lowered and covered by 
1 to 2 inches of water. If you wish to have 
the handsome foliage and bloom next to 
the pond and not directly in the water, it is 
recommended to double-pot it — planting 
it in a poly-container and dropping it into 
a larger decorative container. The decorative 
container thus serves two purposes: to act as a 
sun shield for the roots in the poly-container, 
and to give a decorative look for enjoyment.

Winter care for these very hardy plants 
is simple. If grown in a natural pond, let it 
be. In a submerged container, let it be. If the 
container is out of the water in mild areas, 
they can be left out all winter. In colder 
areas, the poly-container should be buried 
in the garden to mulch the plant. The deco-
rative container should be brought in to a 
protective dry area for winter storage.
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Iris laevigata for many centuries has been 
grown and admired throughout northern 
Asia. With simple beauty, ease of growth and 
hardiness, does it not demand a space in your 
garden as well? a
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national awards for his introductions. He 
also enjoys working with the Asian water 
species Iris laevigata.
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gives presentations on Japanese iris 
judging and culture.
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trees. This section of the wash had been origi-
nally controlled and dammed up with some 
concrete and liner, but it received overflow 
from the upstream areas, which made it unpro-
tected. The space was inadequate to house an 
endangered species. 

Debbie Gifford of Green Valley Pools 
agreed to tackle the project, but she needed 
guidance, as she had never built a living feature 
before. I’ve been to meetings with members of 
the Springs Preserve numerous times over the 
last 10 years to advise them on issues in other 
parts of the wash. This would be the first time 
I would be involved in a project other than in 
a solely advisory role. 

A Daunting 
Endeavor

There were a lot 
of challenges, espe-
cially the comple-
tion deadline of 
November 2016. 
That was over a year 
ago at the time of 
this writing, but it’s 
now finally coming 
together. Other 
challenges were the 
massive number of 
cottonwood leaves 
dropping into the 
water and sides that 
sloped down into 
the creek area. They 
wanted as close 
to a natural look 
as possible while 
keeping it isolated 
and protected in 
some manner. The 
maintenance regime 
had to be reason-
able, and they also 
wanted to use the 
space for events, like 
weddings. The fish 
were small, at about 

by Kent Wallace, 
Living Water Solutions

In August 2016, I was contacted by Von 
Winkel from the Las Vegas Springs Preserve. 

The Springs Preserve is associated with the 
Las Vegas Valley Water District and does a lot of 

work to preserve the original 
habitat in the ancient springs 
that rose from the desert floor 
of the valley where Native 
Americans and eventually early 
pioneers settled. Early on, it 
was a water stop for the rail-
road, and the settlement grew 

around the pumping station and well that were 

established there. Listed on the National Register 
of Historic places since 1978 and engaged in wild-
life conservation, they were charged with creating a 
more permanent habitat for an endangered species, 
the Pahrump poolfish (Empetrichthys Latos). 

The Pahrump poolfish lost its natural habitat 
around 1975, and the rescued population has been 
kept in several locations around Nevada, includ-
ing a hatchery. In 2015, it was time for them to 
build a dedicated habitat, so they entered into a 
safe-harbor agreement with the Department of 
the Interior. They wanted to create an outdoor 
recirculating system where the fish could thrive, 
protected from invasive species and predators. The 
space they had to work with was a long section of 
the original creek area surrounded by cottonwood 
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SERIES:
Best Pond Practices

This is an installment of  
an ongoing, multi-part series. 
Be sure to watch for further 
installments in future issues!

Best Practices

BOULDERS •  VENEER •  GRAVEL •  F IREPIT ROCK
Lightweight pumice rock from California • Easily carved & manipulated

Perfect for ponds, waterfalls, and any other water feature projects.

100% Natural Rock!

Above project by Matthew Giampietro of Waterfalls Fountains & Gardens Inc.

featherock.com • sales@featherock.com
800-423-3037 • 818-882-0300 ext. 16

The Endangered Sanctuary
A fish-safe airlift system for species protection

Pictured in the above sequence of photos are the air 
manifolds (top), an air pump station (second), the ra-
dial separator in action (third) and the initial shell for 
the upper pool (bottom) with side troughs for plants.

We installed a radial separator tank 
with bottom drain and piping.

http://www.featherock.com/
http://www.koismart.com
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water garden project. Visit www.Shinmaywasales.com and 
see how.

3 inches as adults — and we all know how 
hard recirculating systems and their respec-
tive equipment can be on small fish. They 
appear to be hardy but can’t withstand low 
dissolved oxygen content for long durations. 

System Specifications
The feature was to consist of 

two ponds — upper and lower 
— and I had estimated the total 
volume at approximately 15,000 
gallons at about 2 feet deep. We 
couldn’t go deeper because of the 
large, 4-inch overflow lines buried 
beneath the creek area. Above all, it 
had to be fish-safe, considering we 
needed a turnover rate of close to 
twice an hour to make it survivable 
in our desert environment. 

I decided to use two of my large Helix 
skimmers with the 8-inch circular weirs and 
24-inch baskets on the outlet end of the 
lower pond. The weirs on these skimmers 
floated very close to the surface and made 
it very difficult for a small fish to get over 

the edge, even at 4,000 to 5,000 gph. The 
skimmers were powered by a 10,000-gph 
Wlim Dragon pump, which flowed to two 
waterfalls, one for each pool. The 24-inch 
baskets would contain a large volume of 
leaves between cleanings. The 3-inch pipe 

from the pump split off into the two falls and 
then into four in-floor adjustable returns in 
the upper pond, making water flow balance 
much easier to achieve. 

I wanted to build a very passively adjusted 

system that flowed with little or no adjust-
ment. Water from the upper pond flowed 
toward the lower pond and exited through 
one of my trough drains, creating an active 
bottom drain tied into the overflow trough 
with no pump involved. With the drain 

outlet in the bottom of the trough, 
the 1-inch difference between the 
trough’s upper and lower spill 
edges caused the bottom drain to 
flow approximately 3,500 to 4,000 
gph, with the balance of the flow 
traveling over the top edge and into 
the trough. I’ve used this system 
many times on multilevel ponds, 
and it always works well. It also has 
the advantage of holding the water 
level in the upper pond when the 
system is shut off. The level can 
only go down to the level of the 

lower spill edge before it stops. 
The lower pond had four 4-inch aerated 

bottom drains with flush-mount 5-inch air 
diffusers. The bottom drains were installed 
on the end closest to the skimmers, creating 
a stream-flow design for the overall system. 

The drains each connected individually to 
a 500-gallon tank that was 4 feet in diam-
eter, constructed as a radial separator. The 
water flowed upward into a center cylinder 
constructed from a 55-gallon drum open 
on both ends. The incoming water traveled 
upward and then reversed its flow down-
ward, because the top of the center drum was 
slightly above water level. The water traveled 
downward at a much slower rate than it did 
through the 4-inch piping due to the increase 

in the containment diameter. When the water 
reached the bottom of the center drum, it 
reversed direction again and started flowing 
upward, forcing the heavier solids to fall to the 
bottom. The cleaner water, at an even slower 
rate, traveled upward toward the outlets. The 
water was removed from the surface of the 
tank through four of my 8-inch circular weirs 
and into the pond through four 4-inch airlifts 
mounted in the pond floor between the over-
flow trough and the drains. The circular weirs 

allowed the radial-separator design to be used 
on a pond with a fluctuating water level. 

Maintenance Notes
The radial separator concept is a very 

efficient, yet passive way to separate heavy 
solids and detritus from the incoming water 
column. It’s also very fish-safe in that the 
circular weir, as mentioned earlier, is the most 
difficult type of weir for a small fish to enter. 

Right: A broad view captures the tranquility of the upper pond. Left: The mechanical pump housing was installed near the far end of the lower pond.

This is the plumbing layout for the single settlement 
tank (radial separator) in the upper and lower ponds.

kloubeckoi . com
SHIPPED TO YOUR DOOR

1375 Baxter Avenue,
Amana, Iowa USA

319.846.2077

Healthiest Koi in the USA
Year-Round Availability
Overnight Shipping
Platinum Koi Cuisine
HUGE Indoor Facility

P

P

P

P

P

Call today and ask about our Health Certificates

READ MORE AT: https://www.kloubeckoi.com/blog/

NOTICE TO INDUSTRY:! !Canada stops ALL imports of Koi from Israel due to KHV!
DON’T TAKE THE RISK - BUY ONLY AMERICAN BRED KOI!

BUY DIRECT FROM THE BREEDER!

http://www.kloubeckoi.com
http://www.shinmaywasales.com


About the Author
Kent Wallace was born and 

raised in Las Vegas. Kent spent most 
of his adult life in the automobile 
industry at inde-
pendent shops 
and dealerships, 
including his own 
shop as a racecar 
fabricator at age 
24. Then, in 
2001, a neighbor asked Kent if he 
could build her a koi pond like the 
one Kent’s father had.  

From that point on, pond building 
became his new passion. That first 
pond he built was submitted to Better 
Homes & Gardens magazine and 
won Best Courtyard Nationwide in 
their special-interest publication.

livingwatersolutions.com
702/845-6782

Some fish may end up in the tank, but they 
can be removed with nets and placed back in 
the upper pool. Any small fish that do get over 
the edge of the weirs will be injected safely 
back into the pond through the airlifts. This 
makes both ponds relatively fish-safe for a 
high-turnover system. The airlifts are safe and 
will keep the dissolved oxygen content consis-
tently high. The bioconversion will be done 
naturally with troughs full of aquatic plants 
lining both sides of each pool. 

If the ammonia levels can’t be kept under 
control with the side troughs due to fish load 
over time, more plants can be added to the 
upper pool, or a biofilter can be added to the 
end of the return line in the upper pool. 

The airlifts are powered by two 80-lpm 
Medo air pumps at approximately 1 amp 
each, making the largest part of the turnover 
and oxygenation extremely efficient, at close 
to 20,000 gph of flow. The small, 5-inch 
diffusers in the drain dome centers are oper-
ated by a third 80-lpm Medo pump on a 
mechanical timer. Because the area is to be 
used as a venue, the main airlift pumps are on 

a reverse manual timer. This timer is normally 
on, so when the dial gets turned, the system 
shuts off for any set period (up to one hour). 
This allows the venue organizer to shut off the 
system without having to remember to turn 
it back on after an event (such as a wedding 
ceremony) is finished. I like this timer, and as 
it’s not listed on the Intermatic website, the 
part number is FF360M. 

An A+ for Airlift
I’m hoping that this air-operated, fish-

safe system can be used as a model for others 
in the future. The surrounding landscape and 
aesthetic finish work isn’t complete yet, but you 
all know what the pretty stuff looks like. Photos 
of the finished project will be made available 
later this year when the habitat is completed. 

In your own community, you may find 
opportunities to renew or establish habitats, 
so keep airlift systems in mind. I was honored 
to contribute to this ongoing effort to support 
an endangered species. a
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Ailing Ponds

by Rick Smith, 
EasyPro Pond Products

We receive thousands of phone calls 
each year, and a significant number 
of them are from pond owners and 

pond-service companies who are struggling to 
keep a pond clear and beautiful. This is so sad, 
because they are being robbed of the joys of 
living the pond life, especially considering that 
keeping a pond in proper ecological balance is 
really a very simple process.

I know it is hard to believe, but there are 
parts of the country where it has been common 
practice to ignore the need for filtration. Or, if 
they do use filtration, there is a lack of under-
standing of the importance of properly-sized 

filtration. Then there are those who aren’t aware 
that there is an underlying design problem, and 
after using every recommended treatment out 
there, they still battle to keep their pond clear. 
This is not good for the pond owner or the 
future of the water-feature industry.

Keep It Simple …
I know there are very good, detailed diagnos-

tic lists of varying sizes out there. But I would 
suggest that simply utilizing the K.I.S.S. prin-
ciple first will provide significant benefits in 
most cases. 

1. Quickly review the current pond design. 
Are all best practices in place?

2. Provide an easy-to-understand (and easy-
to-remember) diagnosis and action steps for 

Achoo!
When a pond is ailing,  

how do we diagnose the cause?

Left: Ecologically balanced "gin-clear water" means healthier fish. Right: Proper filtration, beneficial bacteria and plants provide season-long, low-maintenance enjoyment.

An ailing pond or a pond after a hard winter 
can be ecologically cleaned and balanced very 
quickly with just a few basic steps.
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the customer.
3. Call back and measure the results.
By applying the K.I.S.S. (Keep It 

Simple Stupid) principle, we have found 
that a quick and basic Diagnostic Punch 
List can quickly diagnose the issues 
contributing to the ongoing problem — 
which usually include cloudy water or 
algae. At the same time, this list provides 
the customer with corrective steps that 
are easy to understand and follow, along 
with immediate and long-term solutions. 

In most cases, there are between one 
and four contributing factors. First, the 
pond owner may not be knowledgeable 
of the basic principles of ecological pond 
balance and the simple steps of pond 
maintenance. Second, the pond may 
not have been properly installed in the 
first place because the installer did not 
apply best practices. Third, the demands 
on the pond’s filtration system may have 
outgrown the original design. Finally, 
there could be a lack of understanding 
about what natural influences Mother 

Nature has on a body of water, especially 
in early spring. 

As a result, pond owners and way too 
many installers simply rely on a pond 
treatment to solve the problem. Natural 
pond treatments are certainly part of 
the program, and problem-solver pond 

treatments might be the right thing to 
implement to help a pond get back in 
balance. However, way too many times, 
these are used to treat the symptoms 
instead of correcting an underlying 
persistent problem. 

Ecological Balance 
In the spring, pond water goes 

through a natural balancing process. 
Algae and beneficial bacteria feed on 
the same nutrients in the water column. 

However, single-cell algae and string 
algae are active, while beneficial bacteria 
are slow to become fully active until the 
water temperature surpasses 45 degrees 
Fahrenheit. (Bacteria really get going 
in the 50s.) So, algae are at the banquet 
table without a lot of competition. In 

a perfect spring, when temperatures 
rise and hold, this process will take two 
weeks. It’s always a good idea to get the 
filtration system up and running and 
introduce beneficial bacteria sooner than 
later. It is OK to perform a 25-percent 
water change in the spring as part of the 
cleaning process, but do not perform 
repeated water changes just because 
the water is pea-green. This just starts 
the process all over again. During the 
first month of the spring, as the pond 

Left: Neglected filter pads are one of the most frequent causes of poor water quality. Frequently clean filter pads in the early spring, and they will require less  
attention the rest of the season. Right: Regular maintenance of filter pads provides season-long benefits.

It is OK to perform a 25-percent water change in the spring 
as part of the cleaning process, but do not perform repeated 
water changes just because the water is pea-green.

http://www.oase-livingwater.com
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EcoSeries™ 1/2 HP Fountain
• Energy Efficient, Fully Sealed Asynchronous, 

Low Maintenance Motor
• 3 Industry Leading Spray Patterns Included
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is seeking balance and cleaning 
itself, clean out the filter pads 
weekly. Always clean the pads 
shortly after using an algaecide 
or water clarifier. If they are 

full, they will no longer assist 
in removing the algae and free-
floating particles from the water 
column. You won’t need to do 
this as frequently during the 
season, but this simple practice 
will have significant benefits. 

Summer’s warmer water 
does not hold as much oxygen, 
and oxygen is extremely impor-
tant for beneficial bacteria to 
perform properly. You may 

want to turn on the aeration 
system during the heat of the 
summer. Pond plants should 
cover 25 to 33 percent of the 
pond to aid in nutrient uptake 

and to restrict sunlight from 
aiding in algae growth. They 
also keep the water cooler for 
improved oxygen levels.

Tannins may impact the 
pond during spring and fall. 
All plant leaves have tannins, 
and in the spring when leaves 
bud out, they drop their scales, 
which are full of tannins. 
Spring maple seeds and leaves 
in the fall will also release 

Pond plants should cover 25 to 33 per 
cent of the pond to aid in nutrient uptake 
and to restrict sun light from aiding in 
algae growth.
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Leak-Proof Ponds 
with HERCO Fish Pond Coating

HERCO Coating is Ideal for all Types of Ponds 
Seals and Leak-Proofs Block, Brick and Concrete 

Safe for Fish and for the Environment
HERCO Coating Promotes Healthy Aquaculture

Easy to Apply ∙ Fast Curing ∙ Durable ∙ Long-Lasting

HERCO H-55 Rubber Coating (Black) $125.00 gal.
HERCO H-55 Rubber Coating (Grey) $140.00 gal.
HERCO H-55 Rubber Coating (White) $140.00 gal.
HERCO H-55 Rubber Coating (Clear) $140.00 gal.
HERCO CCFW Crack Filler (White) $ 24.00 ea.
HERCO CCFC Crack Filler (Clear) $ 26.00 ea.
HERCO TC-700 Cleaner $ 65.00 gal.
HERCO PSC Primer $ 69.00 gal.

Since 1944

Phone Orders and Tech Advice: 1-800-872-3401 ● Online: www.hechtrubber.com ●  Email: ponds@hechtrubber.com

HecHt RubbeR 
coRpoRtation

http://www.airmaxeco.com/compare
http://www.hechtrubber.com


65POND Trade Magazine March/April 2018

Tackle tough pond maintenance with an EasyPro solution
Our family of water treatment products is designed to work together to achieve the 
natural ecological balance every pond needs to maintain clean clear water.

Solutions for every need
Match the pond’s need to the correct EasyPro water treatment. We’ve created over a 
dozen treatments for just about every water issue that may arise.

Eliminate the guesswork
Each product has simple dosages and application instructions with initial  
treatment and maintenance doses specified.

All natural
Eco-Friendly items work with nature and avoid harsh chemicals. Products marked 
with the Eco-Friendly icon are safe for use around pets, fish, plants and wildlife.

Made in the USA
EasyPro water treatments are proudly manufactured in the USA.

Retail ready
Full color, retail friendly packaging unites our products as a family brand. Solid  
margins are built-in to our products with the value of a lower “cost-per-treatment”  
on the entire EasyPro water treatment lineup.

EASYPRO.COM800-448-3873

2018  
Catalogs  
Available

Give us a call or visit  
our website to request  

your catalogs now!

Bulk and  
private label 
options available

Eco-Friendly

888-236-8621
WWW.UNIVERSALPONDSUPPLY.COM
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Shipping: Nationwide shipping 
to your location or drop shipped 
to your customer with tracking 
info promptly emailed.

Manufacturers: 40+ ensuring 
we have all the products you 
need.

Loyal: Providing industry 
guidance to our customers 
ensuring joint success.

Price: Our buying power 
allows us to offer the most 
competitive pricing.

Efficient: Save time with our 
state of the art order processing, 
shipping and invoicing systems.

Inventory: Don’t worry we 
have it, 98% of orders filled 
within 24 hours.

WHY PURCHASE FROM US?

IT’S SIMPLE!

Dan Berg
General Manager
508 216 4464

dan@universalpondsupply.com

Mike Zmina
Western Sales Manager

847 372 6997
mikez@universalpondsupply.com

Jannine Richter
Eastern Sales Manager

609 685 7259
jannine@universalpondsupply.com

Mike Webb
Client Partner- Relationship Liaison

443 617 4113
mike@universalpondsupply.com

Don’t have an assigned sales rep yet?
Call 888 236 8621 and speak to Mike at ext. 152

tannins in the pond. This can cause 
the pond to take on a coloration 
ranging from a tea-brown to even 
black. The best practice is to use a 
leaf or pond net to remove the leaves. 
Although tannins will not harm the 
fish, performing a 25-percent water 
change will certainly aid in clearing 
up the water. 

Achieving and maintaining 
healthy, ecologically balanced, “gin-
clear” water relies on the teamwork of 
oxygen-rich water, proper timing and 
the application of natural-water treat-
ments and proper filtration basics.

Diagnostic Punch List
First, are we on a proper water 

treatment program? The scheduled 
use and application of pond treat-
ments is the first thing to always 
review. All natural beneficial bacteria 
should be applied on a regular sched-

ule to reduce ammonia, nitrite and 
phosphates. To insure a high count 
of beneficial bacteria, especially in 
the first month of spring, apply all-
season pond bacteria weekly. For the 
rest of the season, follow the instruc-
tions on the bottle. Remember, high 
levels of nitrates and phosphates 
contribute to algae blooms. Fish food 
not eaten within five minutes decays 

and increases the phosphates in the water, 
which can contribute to algae. If there is 
a UV filter in use, turn it off for 24 hours 
to allow the beneficial bacteria to settle 
out of the water column and find a new 
home on the surface area, on the rocks or 
in the biofiltration system.

Water conditioner needs to be applied 
every time we add water to the pond. 
This removes chlorine, destroys chlora-

mines and detoxifies heavy metals. Even 
if the water source is a well, there are still 
heavy metals present. So, yes water condi-
tioner is still a must.

Next, does the pond have sufficient 
filtration? So many people think they 
have something they don’t. Proper filtra-
tion flows! The general rules are: if you 
do not have fish, you will need to filter 
the water volume once every two hours. 

Clean, clear water allows the eye to take in all 
the beauty the garden has to offer.

http://www.universalpondsupply.com
http://www.easypro.com


67POND Trade Magazine March/April 2018

Want to Own Your Market?
We Do.

• $500,000-$750,000 gross sales with little or no advertising
• Direct wholesale purchasing without distributors
• Private label product program
• Online sales web system 
• Retail center 
• 1800-2000 active client base 
• 60-90 builds/remodels yearly 
• Thousands of existing water features created 
• 300-400plus cleanings & closings yearly 
• Quality well maintained equipment
• Weekly/monthly maintenance service program 
• New owner mentoring assistance 30 plus years experience
• $425,000 plus inventory

RETAIL CENTER LEASE/SALE 
contact info: ponds@nwgponds.com   (815) 275-1865
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FOR and BY pond professionals.

To get your copy, call 708 873-1921   
or email llgelles@pondtrademag.com

If you have fish, you will need to filter the water volume 
once every hour. And in my koi pond, I personally filter 
the water volume every 20 to 30 minutes, because koi need 
clean, healthy water, and they produce 1,000 times more 
waste than other varieties of fish. They are eating machines!

Let’s say we have a 3,000-gallon pond with fish, and we 
want to filter the water volume once an hour. We will need 
a pump, filter and plumbing that can handle 50 gallons per 
minute after lift. Simple, right? Well, here are some areas 
where a pond can become ecologically unbalanced. 

1. Perhaps the fish load has outgrown the original design 
and continues to overpower the filtration system. Originally, 
let’s say the pond had a few small, 4-to-6-inch koi, and now 
they’re each more than 18 inches. The answer is to increase 
the filtration or reduce the fish load. A rule of thumb is to 
allow 500 gallons per grown koi. If there is excellent filtra-
tion, you may get closer to 250 gallons per koi.

2. Is the pump the correct size to produce 50 gallons per 
minute after lift? Static lift is measured from the top of the 
water surface to the top of the waterfall or biofilter. It is the 
reduction in water flow from gravity when lifting water. If the 
pump is not producing the required 50 gallons per minute after 
lift, the rate required for proper filtration has been reduced.

3. If the pond has a pressurized filter, it could be under-
sized. Here's how it happens. Pressurized filters are marketed 
with the statement “for ponds up to X gallons.” This sizing 
is based on a pond with no fish, or a filtration flow of 
once every two hours. To select the properly sized pressur-
ized filter, match the required filtration rate to the filter’s 

maximum rate of flow.
4. Finally, a pond can often have the right-sized pump 

and still have a significantly reduced rate of flow. How does 
this happen? Flow rate can be restricted with tubing that 
is too small. Just because a pump has a 2-inch outlet does 
not necessarily mean 2-inch tubing is enough. Know the 
maximum recommend gallon-per-minute flow rates for flex 
PVC pipe: 

1 inch = 25 gpm (1,500gph) 
1 ½ inches = 60 gpm (3,600 gph)
2 inches = 90 gpm (5,400 gph) 
3 inches = 225 gpm (13,500 gph)
To round out the Diagnostic Punch List, make sure the 

pond has enough of the right types of plants. Plants play an 
extremely important role in the ecological balance of a pond. 
They up take nutrients and help keep the water cooler in the 
summer, shading the water from the sun. Water hyacinth 
and water lettuce perform this task well, and their long root 
systems are fantastic at cleaning. There should be a balance 
of bog, submerged and floating plant life.

From the Medicine Cabinet 
Algaecides and water clarifiers are only necessary when 

a pond needs assistance getting back into a natural balance. 
Water clarifier is a formula that clears murky water quickly. 
It attracts and congregates suspended particles, allowing 
them to settle out of the water column for removal by the 
filtration system. Use only treatments designed for backyard 
ponds with fish. And when using these products, make sure 
the pond has oxygen-rich water from waterfalls or bottom-
diffused aeration.

I have often thought that it would be so beneficial if all 
installers provided new, proud pond owners with written 
information outlining the basics on maintaining the ecologi-
cal balance, what to expect from Mother Nature, a guide to 

A filtration flow rate that matches the fish load makes all the difference.

When it all comes together, all that's left is to enjoy the pond life.
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Level it!
Unlike conventional levels, ZIPLEVEL® lets you truly work 
alone, set up in seconds and level or read elevations in multiple 
measurement scales without rods, tripods, calculations,  
line-of-sight, error with distance or factory calibration.

ZIPLEVEL® benefits:

• High Precision Function

• Compact design allows instant 
set-up and easy storage

• True one-person operation

• Measure over any distance or 
elevation without math

(513) 260-4600
www.boarhogtools.com
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About the Author

Rick Smith serves 
as the director of sales 
and business develop-
ment with EasyPro Pond 
Products and has 37 
years of organizational 

leadership in the lawn and garden, 
nursery and water feature industries.

Rick has appeared in various business 
trade publications both as an interviewee 
and as a contributing author. In addition, 
Rick has been a speaker at national trade 
shows, county extension services and 
Fredrick Meijer Gardens and Sculpture 
Park on the topics of lawn and gardens, 
wild birds and water gardening.

844-Grandkoi (844-472-6356)

pond treatments and the importance of 
pond plants and proper filtration. These 
concepts might seem basic to some of us, 
but just being aware of them can make a 
world of difference for all pond owners.  a

http://www.grandkoi.com/
http://www.oceanmistmaker.com
http://www.gctek.com
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Aquility Systems Inc. 
Announces New 
Packaging for its 
EasyFill Line of Miniature 
Auto-fill Systems

Aquility Systems Inc., an 
international industry leader in auto-
fill technology, announced new packaging 
for its Level Waters EasyFill auto-fill systems for 
fountains, ponds and other water features.

The new packaging will provide customers with more 
information about the product, while allowing for a more effective retail 
display of EasyFill systems. 

“These new boxes are eye-catching and informative with a sleek design that will show 
the product better,” said Hollye Merton, founder and president of Aquility Systems. 

The new packaging will speed up shipment processing, lower costs and pass on 
the savings to its distributors. It will also help hold down prices for its customers. 
To demonstrate the effectiveness of the new packaging — and for just some plain 
old fun — a few members of the Aquility Systems production crew created a 
competition called “Box Wars” to see which packaging design would be the fastest 
to ship. The old and new boxes were pitted against each other in a head-to-head 
race to package the MLS-3401 EasyFill system. In the end, the new packaging came 
together much more quickly. According to Aaron Ermlich, they are “much easier 
to put together.” Mark Galli did a great job with the old box, but the new box was 
much simpler, with fewer labels to affix.

“We are really excited about the new look that the new packaging will offer to 
this growing product line,” Merton said. The new boxes feature dual sombrero 
hanging holes, an aqueous finish and five-panel design with easy-opening side flaps. 
At the beginning of 2018, the new boxes will be used for all four EasyFill systems: 
MLS-3401, MLS-1002, MLS-1403 and MLX-45.

For more information or distributor opportunities, contact the company at 
352/332-1549 or at info@aquilitysystems.com.

New Atlantic Water Gardens Pond Diffuser Kits

Atlantic Water Gardens now makes it easier to provide a 
one-stop solution for your aeration needs. 

New for 2018, two new professional aeration kits include 
air pumps with 6-foot cords, 8-inch diffusers, fittings, check 
valves and ⅜-inch weighted tubing. These high-oxygen 
output kits are specially designed for larger water gardens and 
koi ponds with greater oxygen demand, with professional 
8-inch circular diffusers designed to maximize upwelling and 
water circulation. 

The single diffuser kit, TADKIT1800, features our 
aluminum-bodied TA1800 air pump with one professional 
diffuser for ponds up to 6,000 gallons. The TADKIT3600 
pairs the heavy-duty metal TA3600 air pump and two pro 
diffusers for ponds up to 12,000 gallons.

Atlantic Water Gardens 
    330/274-8317

www.atlanticwatergardens.com

Little Giant Aeration System Promotes Water Beautification and Biological Pond Health

Franklin Electric Co. Inc. offers the Little Giant Aeration System, which allows contractors 
to provide a solution for water beautification and biological pond health challenges. This multi-
functional, ½-horsepower aeration system is capable of moving up to 500 gpm — great for bodies 
of water up to ½ acre in size, making unit-sizing simple. The system is ready to use out of the box, 
coming standard as an all-in-one package that includes the float, aerator and a proven Franklin 
Electric motor to keep water clean and healthy. The system requires 115 Volts and a minimum 
depth of 18 inches of water to operate. In addition, the aeration system can be used for decorating 
bodies of water, agitating water, preventing ice and mixing.

One unique feature of the Little Giant Aeration System is its ability to quickly transform into 
an attractive fountain display. An optional conversion kit includes the pump head, nozzle stem 
and multiple fountain nozzles. After easy installation of your selected fountain nozzle, the system 
provides up to five different spraying patterns — the Sonata, Cantata, Concerto, Staccato and 
Crescendo — appealing to any aesthetic preference, with average spray heights from 8 to 15 feet 
and average spray widths from 14 to 30 feet.  

See the Little Giant Aeration System in action on YouTube. Additional information can be 
found at www.lg-outdoor.com. 

Blue Ridge Koi and Goldfish Unveils 
Probiotic Plus, a New Line of Fish 
Food for the 2018 Pond Season 

This new product line comes in response 
to the federal government’s removal of 
all medicated koi food from the market. 
Where medicated koi food sought to stop 
and heal infection after it had already set 
in, Probiotic Plus boosts koi immunity and 
prevents infection from ever starting.

Probiotic Plus is formulated with three key 
ingredients — elevated Vitamin C, Primalac probiotic and montmorillonite clay — all 
scientifically shown to boost immune system function.

In addition to enhanced immunity, Probiotic Plus also increases digestion and growth 
rates, enhances coloring and provides essential minerals and trace elements that are 
typically filtered out of municipal water sources.

“We are really excited about this new product line,” said Randy LeFever, president and 
co-owner of Blue Ridge Koi and Goldfish. “There was a big hole left in the market by the 
forced removal of medicated koi food, and we believe dealers and retailers can fill that 
hole with Probiotic Plus, all while offering their customers a food that keeps their fish in 
peak physical health.”

More information on Probiotic Plus can be found at www.blueridgekoi.com/probiotic. 
Dealers and distributors interested in purchasing Probiotic Plus may contact Blue Ridge at  
800/334-5257 or staff@blueridgekoi.com.

Blue Thumb Publishes 2018 Catalog
Blue Thumb’s 2018 wholesale catalog is 

now available, packed with more than 180 new 
professional-grade fountain introductions! With more 
than 164 pages of professional-grade equipment for 
fountains, pondless waterfalls and ponds, his year’s 
catalog is filled with projects for you to design, install 
and maintain profitably.  

Blue Thumb
888/619-3474
www.bluethumbponds.com/catalog

http://www.matalausa.com
http://www.lg-outdoor.com
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Water Becomes a Garden
Aquatic plant specialist, Design, Supply & Consulting

Nelumbo22@gmail.com
www.waterbecomesagarden.com

WWW
.HA

RDS
CAP

ENA
.CO

M
OCT 17-19, 2018

KENTUCKY EXPOSITION CENTER 

LOUISVILLE, KY

SAVE THE DATE

H
A

R
D

SC
A

P
E 

N
O

R
T

H
 A

M
ER

IC
A

O
CT

 1
7

-
19

, 
2

0
18

W
W

W
.H

AR
DS

CA
PE

NA
.C

OM

KEC

Outdoor Water Solutions Introduces New Line  
of Solar Fountains

Outdoor Water Solutions is introducing a new line of Direct 
Drive high-efficiency, solar-powered fountains for 2018. Models 
include three different sizes designed to work in ponds from as 
small as a ¼ acre and up to more than 5 acres in size. This line of 
floating pond fountains does not require electricity, instead relying 
100 percent on solar energy to operate. 

Finding access to electricity for fountains can be a real challenge 
in many cases due to distance and location. Golf courses and many 
private ponds just don’t want the hassle or expense of running 
power lines down to the edge of a pond. If power has already been 
run to the site, it may only be 110 volts, which is insufficient to 
operate larger, more impressive fountain displays — many of which 
require a minimum of 220 volts.  

The other challenge is cost and cost allocation. Many homeowner 
associations and private entities don’t want to pay a monthly electric 
bill and don’t want to divide the cost between multiple parties. A 
major benefit of a solar fountain is that there is no ongoing electric 
cost, meaning no need to split up that cost for everyone to share.  

Fountain sizes include ¾ horsepower, 1 ½ horsepower and 3 
horsepower. All utilize high-quality pumps and motors carrying 
a full five-year warranty, which is the longest warranty in the 
industry. Other features include cable quick disconnects for ease 
of maintenance and winterizing, stainless steel frames and intake 
screens and an industry-leading control panel with solar controllers 
designed for optimal run time. Each fountain also includes your 
choice of up to five nozzle patterns.  

For 2018, these fountains will be sold through our network 
of Elite dealers. Pricing will be comparable to other high-quality 
fountains on the market, with the added benefit of not contributing 
to the monthly electric bill.  

For more information on this product or to find an Elite dealer, 
contact Outdoor Water Solutions Inc. at 479/756-1614, or via 
email at sales@outdoorwatersolutions.com.  

NO GIMMICKS!
JUST QUALITY 

GOLDFISH & KOI 

NO GIMMICKS!
JUST QUALITY 

GOLDFISH & KOI

1-800-438-4652  •  fax (717) 369-5714
Check out our selection at 

www.mtparnell.com
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FINAL THOUGHT...
Stay in School!

info@aquaticnutrition.com | aquaticnutrition.com

Feed Manufacturer Number: Z002943 

(352) 357-0902

Floating, Sinking and Crumble Diets Formulated to Your Specifications.

Custom Manufacturing

Formulated for Optimum Health to Produce Strong, Healthy Fish.

Quality Ingredients

Decades of Experience Feeding Hundreds of Millions of Fish.

Industry Experts

http://www.aquaticnutrition.com


With the Little Giant® Aeration System, installation 
requires mere minutes for setup, and simple conversion 
between our fountain kit choices further elevates the visual 
beautification options. It rejuvenates up to 1 acre, keeping  
your water healthy, clean, and attractive. 

lg-outdoor.com
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